VGIC Advocates Sustainable Landscapes

Are you contributing to your community’s green or decline? Should you be concerned? You bet!

Impact of Real-estate Market

Realtors estimate 95% of consumers will not get out of their car if a residential site lacks ‘curb appeal’? In fact, Industry research published by Alex X. Niemiera, Extension Horticulturist for the department of Horticulture at Virginia Tech has identified landscaping to significantly influence perceived property value. 
“Landscaping,” says Doug Haver Principal Broker for Home Choice Realty, www.myrichmondhomesearch.com “to me as a Realtor, is a pretty good indicator of the condition of the home. There are many buyers that simply will not go into property if it does not have appeal. If the yard is overgrown or weedy, it’s a turnoff. In a way, landscaping not only is an ongoing investment that upgrades property value, it opens the door for a potential buyer.” 

“As the housing market turns softer, Americans are realizing that one of the best ways to increase a home’s resale value is to revamp their landscape,” was the lead-in for a March 2003 issue of The Wall Street Journal Magazine of Personal Business SMART MONEY, which featured a special report “Fertile Ground – Add 15% to Your Home’s Value”. Still, Niemiera’s research identified further interesting phenomena. 
Ongoing Investment of Landscaping

The value of landscaping appears to range dependent upon location: 5.5 percent (Louisiana) to 11.4 percent (South Carolina). In other words, a home valued at $150,000 with no landscape (lawn only) could be worth $8,250 to $19,050 more with a sophisticated landscape that includes color and large plants. Niemiera’s multi-state study also identified minimal landscapes (simple design with small plants) to detract from a site’s overall value.

“In this market,” says Haver, “it is more important than ever for home sellers do offer a top-notch product. There is an abundance of homes on the market and the sellers who are successful are the ones who prepare their homes — inside and out — before they put them on the market. In some sense it is a subliminal feeling. If a home has a well appointed and maintained interior but the outside does not match, it feels as though something is missing. And, that feeling will doom the sale of a home. Simply put, homes that are pristine are the ones that sell quicker and receive top dollar.”

While today’s housing market downturn is serious, and nation-wide home values are declining, there are activities in which you can participate that will maintain as well as add value to your home, whether you’re trying to sell it or ensure its investment value.
Invest in Sustainable Landscaping
Invest in landscaping that is proven to work-well. Native plants in the landscape are the current trend and are recognized to work-well. Still be aware that native plants do not grow well if there is major construction/grading disruption of the existing soil. For, if the residential lot is graded, topsoil removed and/or replaced, it’s no longer a native situation. Another consideration of which consumers should be aware is native plants have a symbiotic relationship with other native plants. Some depend on others for shade; and if they don’t have shade, they do have a difficult time surviving, even if they are installed in native soils. 

“Trees,” says Lin Diacont president for the Virginia Green Industry Council (VGIC), “remain the greatest asset, literally growing in value. While there is an aesthetic value, you have another added value, a reduction of your site’s carbon foot-print. As my colleague Bob Dolibois, executive vice president of the American Nursery & Landscape Association, says ‘over a 50-year lifetime, a single tree generates $31,250 of oxygen, provides $62,000 worth of air pollution control, recycles $37,500 worth of water and controls $31,250 worth of soil control.’” 

According to the American Association of Nurserymen, installing healthy trees, shrubs and plants is a wise investment. For example, a $20 plant will over time grow into a $200 shrub, as it brings more value and beauty — among other benefits — to your property value.

Today’s homeowners are becoming more selective about how and where they choose to spend their financial resources. Electronic gadgets and luxury trips are fast losing appeal as consumers become increasingly sophisticated about ensuring investments. They are rechanneling resources into more sustainable assets such as their home which reveals who they are, where their family will grow and share memories over the years, and where friends create memories of parties and gatherings as much for the beautiful surroundings as the warm hospitality. 

Unlike gadgets and other fleeting luxuries, residential property is a tangible investment. “It,” says Diacont, “will always be home to all who've lived there. With that kind of value at stake, you'll want the exterior of your home to exhibit the same high quality that you choose for the interior.” 

“I’ve witness,” says Haver, “a shift in consumer awareness. Many buyers, especially buyers who work with experienced Buyer Agent Realtors, are more educated about how landscaping affects both the structure of a building and its surrounding environment. Landscaping does play a role in moving damaging water away from structures. We regularly advise potential homeowners to keep branches trimmed back from their home to let sunlight in to dry the home and provide light and heat. Buyers, concerned about the use of native plants, are using them for their cooling affect and impact on water usage related to their lawns.”
So, the question is are you? Are you contributing to your community’s green, sustainable urban/suburban landscapes enhancing green space for today and future generations?

To identify a Virginia Certified Horticulturist or a Virginia Certified Landscape Designer that can assist with your landscape projects, link to VGIC’s consumer web site, www.virginiagardening.com. Create community green! 

About the authors:

Jeff Miller, founder of Horticulture Management Associates LLC, serves as the Executive Director for the Virginia Green Industry Council, www.virginiagardening.com. 
Sylvia Hoehns Wright, author of From Eco-weak to Eco-chic: landscape green, serves as volunteer PR for the Virginia Green Industry Council, www.TheWrightScoop.com. 

Together, Miller and Wright challenge all to ‘GoGreen’, keep the Commonwealth of Virginia green and growing. Familiarize yourself with drought tolerant and pest resistant plants. Then, join VGIC and its colleagues in their effort to enhance the beauty of the state’s environment, the well-being of citizens, improving the state’s economy, and improving the health and wellness for everyone in Virginia. For details of the Council’s activities, see www.virginiagreen.org or call 540-382-0943 or email info@VirginiaGreen.org . Together, let’s ‘GoGreen’! 
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